
DEVASHISH PATIL
EXPERIENCE

EDUCATION

LANGUAGE

STRENGTHS

SOFTWARES

As a Master of Fashion Technology student with
a robust textile background, I offer a unique
blend of technical expertise and creative
insight to propel innovation and excellence in
the fashion industry.

About Me

devashishpatil1609@gmail.com

+91 9146310371, 9284769331

Master of Fashion Technology |  2022-2024

Nanded, Maharashtra

English

Hindi

Marathi

Management Skills

Creativity

Product Development

Sourcing

Merchandising

Critical Thinking

Leadership

D.K.T.E. Textile and Engineering Institute
Self Design Graduation Project
Jan 2022- May 2022

Suitability of Denim Fabric Woven With Different Weft For Modern Wear.

Calvintex Ventures Pvt. Ltd.
Production Department (Intern)
Bhilwara, Rajasthan
Jun 2023- July 2023

Done projects regarding bottleneck & efficiency.

National Institute of Fashion Technology, New Delhi

D.K.T.E. Textile and Engineering Institute,Ichalkaranji,
Kolhapur, Maharashtra
Bachlore of Fashion Technology | 2017-2022

Shiv Naresh Sports Pvt. Ltd.
Product Development along with Sourcing and
Merchandising dept. (Intern)
Karampura, New Delhi
Jan 2024- April 2024

Led the development and launch of a new line of high-performance sportswear
for Particular Target Market.(GYM)

MS Office

Adobe Illustrator

Adobe Photoshop

Canva 

Was appreciated from Central Silk Board(Ministry of Textiles), Bengaluru.

Blue kaktus Tech Fashion Productivity
Exucutive Production Support
Ahmedabad, Gujarat
August 2024- January 2025

1.Collaborated with clients to gather requirements, design, and implement
tailored software solutions, ensuring seamless integration with existing
systems.

2.Led end-to-end software deployment projects, including configuration,
customization, testing, and user acceptance, to meet customer objectives
and timelines.

3.Facilitated onboarding and training sessions to enhance customer adoption
and maximize the value of software solutions.

4.Maintained ongoing client relationships by providing proactive support,
resolving issues, and identifying opportunities for upselling or cross-selling.

5.Monitored customer performance metrics, prepared ROI reports, and
recommended solutions to drive satisfaction and retention.

6.Acted as a liaison between customers and internal teams, delivering
feedback to influence product enhancements and align services with client
needs.

7.Consistently ensured customer success and retention through strategic
planning, effective communication, and tailored support strategies.


